PRACTICING THE ELEMENTS OF FRAUD
DIRECTIONS: Read each case. Next to each element, explain how the situation does or does not contain that element. At the end, make your legal decision as to whether or not your client can sue. 
1. Steven inspected a 5 years old car with the intention of buying it. He asked the owner, Allen, how many miles were on the engine. Allen said, “As you can see from the odometer, it only has 30,000 miles on it, and I am the only one who has ever owned it.” A written contract was executed, and Steven took the car to get it services. The dealer informed Steven that the car had been serviced there before, and that it had a new odometer put in it at 100,000 miles. 

· False Representation of Fact
· Known to be False
· Intended to be relied upon
· Actually relied upon
· Actual loss

CAN YOUR CLIENT SURE? ____________
EXPLAIN YOUR REASONING


2. Chip was shopping for a used computer. He found one and asked the seller if the computer had an Intel® Pentium® dual-core processor. The seller told him it did, when it really had a much slower chip. The seller had just started working at the store and did not even know what a processor was yet. 
· False Representation of Fact
· Known to be False
· Intended to be relied upon
· Actually relied upon
· Actual loss

CAN YOUR CLIENT SURE? ____________
EXPLAIN YOUR REASONING


3. Glenna found a computer she wanted to buy. While describing all of its components, the seller told her it had a fast modem. He told Glenna it had a 56K. She did not know what a 56K meant. Glenna took the sellers word for it that it was fast. A 56K modem is actually an extremely slow modem. The seller was an experienced salesman who had worked with computers for 30 years. 
· False Representation of Fact
· Known to be False
· Intended to be relied upon
· Actually relied upon
· Actual loss

CAN YOUR CLIENT SURE? ____________
EXPLAIN YOUR REASONING


4. Ted sold his house and did not reveal the problem with the leaky pipes in the master bath. The Smiths bought the home and later discovered the problem. They were able to see that this had been an ongoing problem after having a professional come and look at the house. 
· False Representation of Fact
· Known to be False
· Intended to be relied upon
· Actually relied upon
· Actual loss

CAN YOUR CLIENT SURE? ____________
EXPLAIN YOUR REASONING


5. Jim wanted to sell his motorcycle to his neighbor. It was taking up too much space and it wouldn’t even run anymore. Jim told the neighbor that the bike no longer ran and that it would cost him some money to get it up and working again. Despite all of that, the neighbor wanted to purchase it anyway.
· False Representation of Fact
· Known to be False
· Intended to be relied upon
· Actually relied upon
· Actual loss

CAN YOUR CLIENT SURE? ____________
EXPLAIN YOUR REASONING


6. Juan bought a used car from Peter after Peter had told him that he had completely rebuilt the engine three months earlier. Soon after buying the car, Juan learned that the engine has never been rebuilt, and was in poor condition. 
· False Representation of Fact
· Known to be False
· Intended to be relied upon
· Actually relied upon
· Actual loss

CAN YOUR CLIENT SURE? ____________
EXPLAIN YOUR REASONING


7. In selling a desk, Jim Gilmore represented it as being made of mahogany. The buyer, Bill, checked the desk before buying it, and discovered it was made of Pine. 
· False Representation of Fact
· Known to be False
· Intended to be relied upon
· Actually relied upon
· Actual loss

CAN YOUR CLIENT SURE? ____________
EXPLAIN YOUR REASONING


